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The Top Ten Sales for February (before discounts):
#1----$3106.25
#5----$861.34
#9----$720.50
#2----$1841.45
#6----$837.14
#10---$685.50
#3----$1606.50
#7----$817.50
#11---$630.00
#4----$1101.79
#8----$784.54
#12---$621.00
Sales for the month of February were $25,191.69. This was our second largest February since we opened.
Another great month! Keep doing what you are doing and keep those booths full!
Welcome to our new and returning vendors!!!

We are very happy to have you with us!

Reminders: (for the newbies and those of you that forget!!!)
 A no-show for your vendor time will cost you a total of $25.00/ $15 for the shift and a $10 no-show
fee!!! If you do not call ahead you will not be allowed to re-book your time, you will need to pay the
fee so I can pay whomever filled in for you
 Anniversary rent credit! 10% off your rent during your anniversary month!
 All vendors that live within a 50 mile radius need to be working their 8 hours. If you haven’t worked
yet, see the management so you can get on the calendar
 If you cannot work your time due to weather or illness, please contact us as soon as possible (even at
home)! We will try and reschedule with you but you may have to pay the fees!
 Rent is due on the 1st of the month, payable up to the 10th and late with a $10 late fee after that
date
 A thirty day written notice is required when you are shrinking down or vacating your booth at the end
of the month. This applies when you are leaving after your initial six months OR at any other time
after your 6 month commitment is over
 Ask the management about the “Finder’s Fee” bonus!!
 Please do NOT leave your newspaper wrapping paper in the back lay-a-way areas. ALSO, please do not
leave Styrofoam peanuts. We have to dispose of them. We appreciate the boxes you donate but please
don’t leave your garbage
 There has been a question about the Dealer Discount. Your contract allows us to give a 10% discount
on items over $50 to verified dealers (with a resale number or business cards). The store vendors are
also given the same courtesy. If an item is marked down, the DD can be applied, but if you have a
blanket discount on your booth, there is NOT a DD on top of the discount.
I know you think I’m picky, but please, keep your items within your front to back booth. The edge of the
side wall is the front end of your booth. We had something get broken last week as a cart was going
down the row because the item was sticking out into the walk-way. If you have any questions about your
booth parameters, please check with management.
Tape/Stickers on items: Please be careful when you put tape or stickers on your items for tags. Sometimes it is
extremely difficult to remove and at times it tears the surface of the paper or painted items. You just lost that sale!!!
A reminder about tags: We are getting a lot of VERY SMALL tags!! I realize that you do not want to use
regulation size tags on small items, but they are very easy to get lost!!! Please do not use them!
Scott’s Thoughts: Not too much to say this month because I am really busy subbing at the various schools and the good fishing season is
still a little ways off. Will be looking for people interested in going with me so be sure to let me know. Bonnie and I sure appreciate you
great vendors and wish you the best. All of you treat us so well here at KC. Be sure to get your booths ready for the spring season
because it will soon be on us.
Be sure to go to our website and check out our new Website Coupons for use in the store. Our website is www.keeperscorner.net. Check
it out.
Great vendors and great customers… what a winning combination.

