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The Top Twelve Sales for August 2017 (before discounts):
#1----$2028.00
#5----$704.47
#9----$590.51
#2----$1801.01
#6----$668.00
#10---$558.55
#3----$1057.95
#7----$649.00
#11---$443.34
#4----$708.75
#8----$601.50
#12---$396.00
Sales for the month of August were $17,477.04. We had a very slow beginning to the
month and then it picked up most days, so we ended up okay. Of course we always want
MORE!!

PLEASE read the reminders at the bottom of the newsletter!!!
We do want to welcome our new and returning vendors; we are excited you have joined us!
For those who have asked; Dana and Jim’s home in Texas had no damage or flooding during the
hurricane. They did evacuate, but returned home to find the power on and some tree branches
down, but no other damage.
We are heading into fall. Fall and Holiday items are already heading out the door! Linda will be
decorating the display booths with Fall/Holiday themes soon.
I have been asked to remind all of our vendors not to “borrow” items from a fellow vendor
to decorate your booth unless they agree or you purchase the items first. And please,
unless you are asked, do not rearrange others booths.
We realize that tags do fall off of items, so please, when you come in to check on your
booths, just a quick look for missing tags and retag if necessary. See Reminders Below!
For Your Information:
 All Items in your booth MUST have a tag; if the item is not for sale, then please tag the
item with your vendor number and NFS
 Boxes are appreciated, but please take the wrapping paper and plastic bags home with
you. We do not use used newspaper or used plastic bags to wrap items. THANK YOU!!!
 A thirty day written notice is required when you are shrinking down or vacating your
booth at the end of the month. This applies when you are leaving after your initial six
months OR at any other time after your 6 month commitment is over
 Ask the management about the “Finder’s Fee” bonus!! Earn up to $100.00 towards your
booth rent.

Great vendors and great customers… what a winning combination.

