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The Top Twelve Sales for February (before discounts): 

#1----$5218.71 

#2----$1821.20 

#3----$1330.14 

#4----$1249.00 

#5----$1230.95 

#6----$919.50 

#7----$890.50 

#8----$755.00 

#9----$751.00 

#10---$745.65 

#11---$736.15 

#12---$719.34
Sales for the month of February were $30,099.88. This is the 2nd highest sales for the month of 

February we have had since we opened! That is $3709 up over last February. All those great items 

you are finding is making a difference for our customers! 

 

The staff thanks those who are doing a better job on your tags!! We all really appreciate the fact that 

the tags are more readable. We do ask that when you are marking items down to please make sure the new 

price can be read. 

 

Thank you to those who have taken the time to clean out, vacuum and dust your spaces.  

Many vendors have been changing out stock and refreshing their booths. It is a great time to get those 

booths fresh, cleaned up and ready to sell, sell sell!!!!  It really helps your sales and the image of the 

store. Think Spring Cleaning!! 

 

Speaking of Spring! Now is a great time to start bringing in the yard art, planter boxes and outside décor. 

Those items have been selling the last few weeks. 

 

The good news is we are nearly full both downstairs and upstairs! The bad news is because we are 

nearly full any layaways or sold items will need to remain in your booth until there is space to move 

them out or they get picked up. We are enforcing the 2 weeks hold after sales and will encourage 

customers to pick the items up sooner than the 2 weeks allowed. 

 

We have several new and newer vendors, (and because some of us that have been here longer forget) 

so here are a few reminders for all of us dealing with contractual items:  

• We promote the store several ways, Face Book, print ads, store displays, various one day promotions 

like the Sip and Shop and Small Business Saturday to name a few. It is hoped that all vendors will 

participate in these promotions as it is good for all the vendors individually and the STORE 

collectively. The store is only as successful as you help make it 

• When you vacate a booth, it is your responsibility to vacuum and dust it. It is also your responsibility 

to keep your booth clean, safe and in a condition that allows complete access to customers and 

staff 

• Please do not ask staff to stay late or to let you come in on a Sunday for you to re-merchandise your 

space  

• Rent is due on the 1st payable until the 10th and late with a $10 late fee on the 11th 

• Please keep your items within your booth parameters. When items are outside your booth, they 

become a tripping hazard and can easily be damaged by the furniture cart 

• Please leave the parking spaces in front for customers, after you unload, please move your vehicle 

, 

Great vendors and great customers… what a winning combination... 


